














in climate-control systems. Also owns 34% of
German-listed Centrosolar, a solar PV system
manufacturer. We see CENTROTEC as a major
beneficiary of the energy-efficiency trend and
the trend to healthier buildings. The stock trades
at only 9x FY09 earnings despite what we expect
to be >15% earnings growth over the next few
years.

*  Secular tailwind: Energy efficiency,
green building

*  Our play: Europe’s leading renewable
HVAC player with very strong technology
and leading brands

*  Valuations: 9x FY09 EPS

Markets, stocks, bonds and certificates of
deposits, for example, don’t care what their
yields or price is at any given time. Investors do,
and investors can be a fickle group, especially on
a short-term basis. The companies chatted about
above are bargains! Even though they are bar-
gains and may be worth $30 and selling for $15
today, they still might go to $14 or $10 before
hopefully ascending to $30. It is common sense
that some companies will fail, especially com-
panies with too much debt, bad management,
in a crummy business and with no one to invert
in them — although many do unsuspectingly by
investing in indexes. At FIM Group we work
hard to find great companies at great prices and
to avoid the poorer-quality companies.

Fear or Optimism

The world is looking shaky right now, but
even with a bad economy this is a time to be
an optimistic investor. Today’s savvy investors
can even be optimistic even if they believe we're
currently in a deep recession, or one is around
the corner. Of course, our optimism comes
from constructing portfolios one investment at
a time, with investments that have compelling
value, good prospects and are purchased at a
good price. All the companies mentioned above
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(except Parkway, which went public last year)
are selling at around one-half or more of their
former five-year highs. Investors that bought
these shares at double what we paid have to be
saying, “Shoot. Maybe I have bad investments.”
They do not have bad investments — they just
overpaid for good investments. For example,
we started buying Strategic Hotels when it was
around $15 and IAC at around $22. When the
fear turns into complacency, and the complacen-
cy turns into indifference, and the indifference
turns into optimism, and the optimism turns
into action, these investments will reflect their
true value.

When will the tide turn on the price of
our investments? That is unknown, but history
provides some compelling guidance. It tells us
that the investors that try to time the markets
by sitting on the sidelines until the timing is
just right tend to miss the biggest part of an
investments rally. Investments have a value, an
intrinsic value that a rational investor will pay.
Of course no one gets investment management
perfect — managers buy too soon, sell to early,
mistakes happen. That is why diversification is
always used to help reduce risk and increase the
likelihood of consistent long-term returns.

Successful investors buy below that intrinsic
value and wait patiently. Successful investors see
opportunity in price declines and add to their
investment as they get to a better price. Often
it is difficult to sell newer or well-liked invest-
ments, but successful investors will do so objec-
tively in order to make better investments while
actively and strategically managing the portfolio
consistent with our changing world.

Please visit wwuw.fimg.net, where you
can find up-to-date videos of our thoughts on

today’s economy and retirement investing.

See disclosure on page 8.



measures Schwab has in place to protect client assets.

Schwab Institutional:
An Experienced Custodian

How can you feel confident that your assets
are protected? Start by making sure that the as-
sets are placed with an experienced and finan-
cially strong custodian such as Schwab.

*  Schwab Institutional pioneered the RIA
custodial business over 20 years ago

¢ Both Schwab Institutional, as a division of
Charles Schwab & Co., Inc. (“Schwab”),
and Schwab have a consistent financial
track record

*  Schwab closely manages expenses with ap-
propriate adjustments to spending plans

Schwab’s Asset Security Measures

Charles Schwab & Co., Inc., SIPC®

coverage includes:

*  Protection for securities and cash by the
Securities Investor Protection Corporation
(SIPC): Accounts of Charles Schwab &
Co., Inc. (including those held by clients of
investment advisers with Schwab Institu-
tional) are insured by SIPC for securities
and cash in the event of broker-dealer
failure

charles SCHWAB
Asset Protection with Schwab

The majority of FIM Group’s client accounts are held with Charles Schwab. With recent news of
bank failures and issues with other financial institutions, we wanted to assure our clients of the

SIPC provides up to $500,000 of protec-
tion for accounts clients hold in each separate
capacity (e.g., joint tenant or sole owner), with a
limit of $100,000 for claims of uninvested cash
balances. More information about SIPC cover-
age is available at www.sipc.org.

Additional Insurance Coverage

Brokerage insurance — in addition to SIPC
protection — is provided to Charles Schwab
& Co., Inc. accounts through underwriters
at Lloyd’s of London. Schwab’s coverage with
Lloyd’s provides protection of securities and
cash up to an aggregate of $600 million, and is
limited to a combined return to any customer
from a trustee, SIPC and Lloyd’s of $150 mil-
lion, including cash of up to $1 million. This
additional protection becomes available in the
event that SIPC limits are exhausted.

Information about Additional
Brokerage Insurance

Some custodians do not offer any additional
brokerage insurance beyond SIPC protection.
Others offer additional protection by self-
insuring through a surety consortium of broker-
dealers called Customer Asset Protection Com-
pany, or CAPCO. Schwab believes their clients
deserve to be protected by a well-respected name
in the insurance industry.



Disclosure

The employees of FIM Group may hold securities of the companies discussed in the special report, however this does not indicate that the investment is appropriate for all
client accounts.

Founded in 1984, Financial & Investment Management Group provides global investment management solutions to individuals, corporations and advisers. Our dedicated and
talented team of 43 professionals work from offices in Traverse City, MI, Onalaska, WI and Maui, HI. FIM Group actively manages more than $650 million in client assets.
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